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“I have used the Aiken Homes Team of Vikki, Brandi, Nancy and Scott for my 
family’s real estate needs the last 7 years.  During that time we have 
purchased and/or sold 5 homes. Aiken Homes Team approach and 
recommendations to represent our home and highlight the best attributes of 
the home is a proven recipe for success. Two of these homes were under 
contract in 16 days or less. The longest it took was 2 months. We highly 
recommend this team for all your real estate needs.”

“We were VERY impressed with the sales brochure Vikki and her associates 
put together for our home sale. We looked at 20-25 homes when looking for a 
replacement and very few had any literature in the home for a potential buyer 
to look at - NONE had a brochure booklet like Vikki put together for ours! 
She went above and beyond and our house sold much quicker than we had 
anticipated.”

“Working with Vikki Crossland and Brandi Crossland-Cook was 
wonderful. They were informative and easy to work with. It was a great 
experience both buying and selling my house with them and Meybohm 
Realtors.”

“After listing our house for over two years through two different Realtors we 
were frustrated and disillusioned. After listing with Vikki, she and Brandi 
went through the house giving us suggestions on staging, landscaping, etc. 
We followed her advice and within six weeks the house was sold.”

Chris and Ursula
Bethmann

Marty & Kelly
Ingram

Justin
McKnight

Ed & Diane
Martin

What People Are Saying



Our Objectives

n The Role of the Real Estate Community
The	 entire	 real	 estate	 community	 includes	 all	 of	 the	 companies,	 offices,	 and	 agents	 in	 the
marketplace.		They	work	together	to	sell	property	in	an	incredibly	efficient	system	of	sharing
information.
The	multiplying	effects	of	this	cooperation	will	increase	the	promotion	that	is	done	on	each	and
every	property	in	the	marketplace.		It	brings	purchasers	into	the	home	buying	process,	and	after
qualifying	them	to	their	wants,	needs,	and	abilities,	they	can	be	directed	toward	the	home	that
meets their requirements.

n The Pricing and Positioning in the Marketplace
Purchasers	have	a	 tendency	 to	want	 to	 look	at	 all	of	 the	available	properties	 that	meet	 their
criteria.		They	will	compare	the	homes	according	to	value	for	price,	condition,	and	appeal.
Even	if	the	buyers	are	not	familiar	with	prices	in	a	particular	area,	it	is	easy	for	them	to	determine
whether	a	home	is	priced	correctly	after	seeing	a	few	homes.
Supply	 and	demand	has	 a	 direct	 effect	 on	 pricing.	 	The	 subject	 property	must	 be	 favorably
priced	based	on	location,	condition,	and	terms	compared	to	the	other	homes	that	a	buyer	will
look at.

n The Role of the Marketing Coordinator
The	agent’s	objective	is	to	sell	your	home,	not	necessarily	to	be	the	one	to	actually	sell	it.		The
sheer	number	of	other	agents	makes	it	more	likely	that	someone	else	will	sell	your	home.
The	 listing	 agent’s	 job	 as	 marketing	 coordinator	 will	 be	 to	 manage	 the	 sale	 to	 maximize
promotional	 efforts,	 represent	 the	 seller’s	 interests,	 and	 to	 use	 their	 experience	 to	make	 the
transaction	go	smoothly.

n Sell Your Home at the Highest Possible Price
The	average	Sales	Price	to	List	Price	ratio	experienced	on	our	listings	is	higher	than	the	average
on	the	Multiple	Listing	Service.		The	benefit	to	you	is	more	money	after	all	the	expenses	have
been	deducted.

n Sell Your Home in the Shortest Period of Time
The	 average	 time	on	 the	market	 experienced	on	 our	 listings	 is	 less	 than	 the	 average	 on	 the
Multiple	Listing	Service.		The	benefit	is	that	your	home	will	sell	in	a	shorter	period	of	time	so
that you will receive your equity and stop maintenance costs sooner.

n Sell Your Home with the Most Favorable Terms
Negotiating	the	most	favorable	terms	regarding	mortgage	fees,	settlement	fees,	possession,	and
personal	property	can	be	as	important	as	the	price.		The	benefit	of	third	party	negotiation	can	be
one	of	the	most	effective	services	offered	by	an	agent.

Marketing Factors
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AikenHomes Marketing Plan
n Develop	or	discuss	a	comparative	market	analysis	based	on	current

market trends.
n Place	a	“for	sale”	sign	on	the	property	with	a	brochure	box.
n Provide homeowner tips on how to market, stage show, and prepare

their property for "sold success!"
n Produce	a	detailed	house	booklet	containing	color	brochures	and

valuable	information	about	your	property.
n Enroll	the	property	in	two	Multiple	Listing	Services	–	Aiken	and

Greater	Augusta
n Install	lock	boxes	for	ease	of	showing	and	coordinate	showings
n Showcase	your	home	on	Realtor.com;	with	msn.com	linkage
n Create descriptive ads with quality photos of the property and

advertise	on	multiple	websites	-		Realtor.com,		Meybohm.
com,		AikenHomes.com	with	statistical		reports.		Zillow,	Trulia,
HomeGain,	and	numerous	other	websites.

n Advertise	in	Meybohm	Real	Estate	Guide	which	is	distributed	over
all	the	Aiken	area	and	a	virtual	real	estate	guide	on	Aiken	Standard
website.

n Maximize	exposure	of	your	property	with	Social	Media;	Facebook,
Twitter and other social media.

n Promote	your	home	to	other	real	estate	agents	and	firms	by brochure,
broker	open	house	or	emails.

n Virtual	tour	will	be	arranged	as	appropriate	and	placed	on	Tour
Factory.com and YouTube.	Weekly	report	sent	to	you	via	–	email

n Provide	“special	services”	when	vacating	early.
n Receive	weekly	reports	from	meybohm.com,	tourfactory.com,

Realtor.com, and ListHub.com
n Write	and	place	classified	ad	in	the	local	Aiken	newspaper
n Promote	Aiken	community	on	an	effective		SC	website:

www. sciway.net
n Monitor	listing	and	sales	activities	to	maintain	a	competitive position
n Follow-up	on	showings	to	obtain	the	reaction	of	prospects	and

agents.
n Involve	the	homeowner	to	maximize	marketing	position	as	market

trends.
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The 5 Most Important Reasons A Home Sells

This	website	is	one	example	of	our	commitment	to	providing	the	most	progressive,	informative,	and	innovative	marketing	
tools	when	selling	your	home.	We	have	been	successfully	selling	Aiken	for	over	30	years	and	have	helped	many	families	
in	their	real	estate	needs.	It	is	truly	easy	for	us	to	sell	Aiken	because	we	love	the	community	and	the	people.	

Vikki	has	achieved	the	recognition	of	being	one	of	the	top	selling	REALTORS®	in	Aiken	and	a	multi-million	dollar	
producer.	Brandi	was	recently	awarded	Aiken	Board	of	REALTORS®’s	2013	REALTOR®	of	the	Year	award	for	her	
outstanding	work	in	the	field	of	real	estate.

Together,	they	have	earned	the	trust,	faith	and	confidence	of	their	clients,	customers,	friends,	family	and	colleagues	of	
being	professional,	reputable,	honest	and	ethical	in	all	of	their	real	estate	transactions.	The	majority	of	their	business	is	by	
referral	or	repeat	business.	They	stay	in	contact	with	clients	long	after	the	sale	or	purchase	of	their	home.	Both	Vikki	and	
Brandi are always happy to answer or assist past clients and customers with any questions they may have. 

Vikki	and	Brandi	are	Associates	at	Meybohm	REALTORS®,	Inc.,	and	have	achieved	the	distinct	honor	of	being	
called	Certified	Residential	Specialists	(CRS),	only	a	3	%	percent	of	all	the	REALTORS®	have	earned	that	level	of	
achievement.	With	the	ever-changing	Real	Estate	industry,	they	have	kept	abreast	with	the	new	trend	towards	Buyer’s	
Representation,	and	earned	their	Accredited	Buyer’s	Representation	designation	which	helps	them	represent	their	seller	
clients	better.	They	understand	the	goals	and	process	of	a	buyer’s	agent	and	can	better	provide	information	on	your	home	
to	present	it	in	its	best	light	to	bring	you	the	best	price	possible	for	your	home!

We	understand	the	importance	of	technology,	staying	progressive	and	tapping	into	the	invaluable	network	system	to	
market	homes	outside	the	Aiken	area.	We	are	committed	to	continuing	our	education	by	attending	real	estate	seminars	
regularly	to	keep	up	with	new	marketing	ideas,	understanding	new	laws,	and	learning	how	to	protect	our	clients	from	
litigation.

In	2013,	our	firm,	Meybohm	REALTORS®	represented	over	75%	of	the	buyers	and/or	sellers	in	all	Southside	Aiken	
residential	sales	based	on	the	data	from	the	Aiken	Multiple	List	System	from	1/1/2013-12/31/2013.	In	addition,	Meybohm	
REALTORS®	handled	more	than	52%	of	all	the	total	sales	in	the	Aiken	Multiple	List	System	based	on	the	Aiken	Multiple	
List	sales	data	in	the	year	of	2013	in	the	Northwest,	Northeast,	Southwest,	Southeast	and	Aiken	rural	areas.	Our	firm’s	
remarkable	sales	record,	coupled	with	the	success	and	commitment	of	the	Aiken	Homes	Team,	enhances	our	ability	to	
provide	outstanding	real	estate	service	to	our	clients	and	customer’s,	whether	buying	or	selling	a	property.

We would love the opportunity to show you how we will make your home selling experience as worry-free as 
possible. We are aggressive, competent and trustworthy for the job of selling your home!
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Meet Our Team

Vikki Crossland    
CRS, ABR, SRES

Nancy Harwood          
ABR

Brandi	 Crossland-Cook	 is	 a	 licensed	 real	 estate	
agent	as	well	as	a	Certified	Residential	Specialist	
(CRS)	and	an	Accredited	Buyer’s	Representative	
(ABR).	She	is	the	Aiken	Board	of	Realtor’s	2013	
REALTOR®	of	the	Year.	Brandi	got	her	start	 in	
real	 estate	 as	 a	 licensed	REALTOR®	Associate	
working	with	 her	mother,	Vikki	 Crossland.	The	
two	 have	 been	 working	 together	 since	 2004.	
Brandi	specializes	in	marketing	including	website	
design	 work,	 virtual	 tours,	 brochure	 design,	
photography,	 and	 communication	 with	 seller	
clients on the homes and properties listed. She 
enjoys	 helping	 people	 find	 the	 right	 home	 that	
suits	 their	 personality.	 She	 also	 enjoys	 helping	
first	 time	 buyers	 realize	 the	 dream	 of	 home	
ownership	and	coordinating	 the	details	 involved	
with	closing	a	real	estate	transaction.	

Scott	 Linkenhoker	 is	 a	 licensed	 REALTOR®	
Associate	 who	 joined	 the	 team	 in	 2011	 after	
retiring	 in	 Florida	 from	 Brevard	 County	 as	 a	
Utility	Manager	 in	 2010.	 Scott	 and	Vikki	 dated	
for	 6	 years	 before	 getting	 married	 in	 2011.	 He	
then	 became	 a	 part	 of	 the	Aiken	Home's	 Team	
and	 assists	 by	 providing	 background	 support	 of	
the	daily	operations	of	monitoring	vacant	homes,	
meeting	 contractors	 and	 clients	 as	 needed.	 He	
enjoys	following	up	on	details	for	our	clients	and	
customers	 during	 and	 after	 the	 transaction	 has	
closed.

Brandi Crossland-Cook 
CRS, ABR

Scott Linkenhoker

Now,	they	are	branching	out	and	rebranding	their	partnership	with	AikenHomes.com,	an	easier	way	to	search	
for	or	sell	a	home	in	Aiken,	South	Carolina.	The	Meybohm	subsidiary	will	provide	Aiken	homebuyers	and	
sellers with a team approach to real estate. 

This	dynamic	team	works	together	to	accommodate	their	clients,	and	in	doing	so,	they	are	more	available	to	
their clients.   “We	return	calls	and	e-mails	on	the	same	day,	and	we learn the likes and dislikes of each of our 
clients,	for	example,	whether	they	prefer	e-mail	or	phone	calls.	We	want	to	accommodate	our	clients	as	best	
we can.” 

The	Aiken	Homes	team	shares	the	belief	that	if	they	do	the	right	thing,	do	what	they	say	they	will	do,	and	work	
hard, then success will follow.

Vikki	Crossland	and	Brandi	Crossland-Cook	
are	 a	 mother-daughter	 duo	 that	 has	 paired	
up to create a dynamic real estate team. The 
two	have	been	working	together	at	Meybohm	
REALTORS®	since	Brandi	was	a	child,	and	
in	2004	the	pair	began	working	together	full	
time	when	Brandi	became	a	licensed	agent.
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Vikki	 Crossland	 has	 vast	 experience	 and	
knowledge	 of	 the	 real	 estate	 industry.	 She	
became	a	real	estate	practitioner	in	California	in	
1977	and	has	been	a	South	Carolina	broker	since	
1985.	Not	only	is	Vikki	an	accomplished	broker	
she	is	so	a	Certified	Residential	Specialist	(CRS),	
an	 Accredited	 Buyer’s	 Representative	 (ABR),	
and	 Senior	Real	 Estate	 Specialist	 (SRES).	 She	
is	one	of	 the	 top	producing	REALTORS®®	in	
the	Aiken	area	and	is Meybohm	Southside	Top	
Producer 2013.	 Vikki	 joined	 her	 current	 real	
estate	 firm,	Meybohm	REALTORS®,	 in	1986.	
She	 has	 exceeded	 over	 $11,000,000	 in	 sales	
based	 on	 Aiken	 MLS/Office	 2013	 records.		
Because	 of	 her	 38	 years	 of	 experience	 in	 real	
estate,	 she	will	 represent	 your	 best	 interests	 in	
your	sales	transaction.

Nancy	 Harwood	 is	 a	 licensed	 REALTOR®	
Associate	 who	 has	 been	 working	 with	 the	
Crossland	 team	 for	 over	 14	 years.	 She	 is	 an	
Accredited	 Buyer’s	 Representative	 (ABR).	
Nancy	 is	 originally	 from	 New	 York	 and	 has	
worked	 for	 Vassar	 College	 as	 assistant	 to	 the	
Bursar	and	Payment	Plan	Manager.	She	enjoys	
meeting	people	from	all	over	the	world,	and	she	
has	a	special	love	for	horses.	Nancy	specializes	
in	assisting	people	who	are	relocating	to	Aiken,	
understanding	 the	 needs	 of	 retiree’s,	 and	
coordinating	the	details	involved	with	closing	a	
real estate transaction.



We Have Sincere Interest
We	know	you	are	concerned	about	the	sale	of	one	home.		We	pledge	to	take	a	sincere	interest	in	
getting	it	sold	for	the	most	money,	in	the	shortest	time,	and	with	the	fewest	problems.
n Professional Service Fee

The professional service fee charged by my company is 6-7% for resale
residential and 8-10% for land on  the sales price of the property.  Our company
cooperates fully with other real estate companies and agents.  We offer a 50%
split to the selling agency that is shared between the brokerage company and the
salesperson.

n Performance Guarantee
We feel so confident in our ability to market and sell your home that when your
property is entrusted to our company under an exclusive right to sell agreement
for 180 days or more, our firm assures you that if at any time during the listing
period  you are not satisfied with the service you are receiving, you may notify
our office in writing and your listing will be terminated.

Keys To A Successful Sale
Representation

Choose	a	Realtor®	Team	that	can	represent	you	in	all	phases	of	the	transaction.	Listing	with	a	Realtor®	Team	who	
also	works	with	buyer	clients	 is	 important	 since	 they	understand	 the	buyer’s	objections	and	 they	are	 trained	and	
knowledgeable	to	properly	negotiate	transaction	that	will	ensure	the	seller	is	not	legally	compromised	and	treated	

unfairly or unethically.

Clean Up
Outside:	Keep	your	lawn	and	shrubbery	well-trimmed.	Tidy	up	the	grounds,	decks,	porches,	and	pool	areas.	Repair	
any	fencing,	screening,	or	obvious	wood	rot.	Consider	pressure	washing	the	outside,	driveways,	and	walkways.	Set	

out	seasonal	flowers,	especially	near	the	entry,	to	make	your	home	more	inviting!

Inside:	De-personalize!	Now	is	a	great	time	to	thin	furniture	and	pack	away	excess	photo	frames	and	knick	knacks.	
Keep	your	counters,	tables,	and	dresser	tops	free	of	clutter.	Well-lit,	bright	homes	with	sparkling	windows	and	mirrors	
are	more	inviting.	Make	sure	your	kitchen	and	bathrooms	are	extra	clean.	If	painting	or	carpet	is	needed,	choose	a	

neutral color, for this will enhance the value of your home and make it easier to sell.

Staging
Turn	on	the	 lights	and	open	the	drapes	allowing	the	sun	to	shine	in	and	brighten	up	your	home.	Make	the	house	
ready	for	prospective	buyers.	Soft	music	for	background	makes	for	a	relaxing	atmosphere,	and	buyers	will	feel	more	

comfortable	and	at	home.

Showing
Try	to	leave	the	house	so	that	buyers	can	take	their	time	and	converse	freely.	Remember	that	the	agent	knows	the	
buyer’s	needs	and	will	point	out	their	desired	features	to	them.	If	you	happen	to	be	present	at	the	time	of	showing,	
do	not	discuss	the	sale	with	the	customer	or	their	agent,	especially	if	you	are	considering	selling	your	home	for	less	
than	the	listed	price.	The	agent	is	the	professional	intermediary	and	may	or	may	not	represent	you!	Never	try	to	sell	

furniture	to	a	customer	before	a	contract	is	fully	ratified	by	both	the	buyer	and	seller.
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Home Selling Process

Initial Interview 

Documents Listing Agreement Property 
Disclosures 

Promotion 
MLS  

 Internet 
 Social Media 

Contacts  
 Buyers   
Agents 

Meybohm Guide 
Brochures        

Virtual Tours 

Offer Written Negotiated 

Contract Earnest Money Attorney 

Inspections 
Due Diligence    

 Home Inspections Termite CL-100 

Lender Appraisal Full Loan 

Settlement Review/Sign Closing 
   Statement-HUD Funds 

Possession 



When	buyer’s	use	our	website	they	have	access	to	my	listings	and	all	other	
listings	in	the	Aiken	area.	When	buyers	find	your	home	on	our	website,	
they can save your home in their “favorites.” That way, even while they 
browse	 other	 properties,	 the	 buyer	 can	 easily	 get	 back	 to	 your	 home’s	
listing.

Buyers 
have 

Our Website Is User Friendly
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Realtor.com linkage is 
on one of the top search 
engines…

MSN.com

Your Home Is
Showcased

Buyers can see a Virtual Tour of 
your home and see the personal 

written ad to compel buyers

Buyers can request 
a showing or print a 

brochure

We	put	all	of	our	listings	on	REALTOR.com	with	double	
the	 exposure,	 since	we	 belong	 to	 two	MLS	 boards.	We	
make	sure	your	home	is	showcased	to	be	more	prominent	
compared	to	other	listings	so	that	more	internet	traffic	will	
be	directed	to	you	home.	Your	listing	will	stand	out	against	
other	listings	your	home	may	be	in	competition	with.	You	
will	receive	a	monthly	traffic	report	with	how	many	hits	
you have received on your home.

W
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Double the Exposure of Your Home on REALTOR.com
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Other Websites Where Your Home Receives 
Maximum Exposure

Meybohm Realtors Website
Buyers can search on the 

Meybohm website on all listings 
that Meybohm or any other 
real estate companies have. 

Meybohm will send out weekly 
reports on listing activity from 

Meybohm site



W
EB

 M
AR

KE
TI

NG

11

Multiple Listing Service

Your home will show up 
as a New Listing to let 
agents know what has 

come on the market

Aiken Board of Realtors Website
Buyers can search the local 

Multiple Listing Service which 
is updated everyday with new 
homes, price reductions and 

much more! 

http://www.aikenmls.com/

Detailed Listing Sheet 
with all the information 
regarding your home
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Descriptive Text with all 
valuable information on 
your home

Buyers	  can	  click	  on	  our	  website	  to	  see	  an	  
immediate	  virtual	  tour	  on	  your	  home.	  Tour	  
factory	  allows	  you	  to	  also	  post	  your	  virtual	  

tour	  on	  many	  other	  websites	  such	  as:	  
You	  will	  receive	  a	  weekly	  Tour	  Factory	  

report	  which	  shows	  you	  how	  many	  hits	  and	  
where	  those	  hits	  came	  from	  for	  that	  week!	  

AikenHomes.com

Detailed Information at a 
quick glance

Buyers can request 
information on your home 
or print a brochure

Multiple Photos To 
Engage The Buyer
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803-648-7653
meybohm@atlanticbbn.net

Greater Exposure For Your Property
Increases The Chance Of A Sale

We've created the industry's most extensive online marketing program. 
Here are all of the websites where we'll submit your property once listed, and many of these have 

extended networks as well, resulting in exposure on up to 900 different sites!

LIST HUB will submit our listings to over 900 different websites. Below is a list of the major websites that most will 
recognize. We are setting up for our seller clients to receive statistics reports on when, number and where most of the 

views are coming from. Each property we have trends slightly different. You can tell if interest in your property is increasing 
or declining. PLEASE… if you have a home listed with us and not receiving your report let us know!

© 2014 Move Sales, Inc. - Important: The information in this report is believed reliable but is not
warranted or guaranteed, is general in nature and not based on knowledge of your specific
circumstances, and should be independently verified in concert with your professional advisors. 13 



803-648-7653
meybohm@atlanticbbn.net

Our
Performance

Reports Give You
An Advantage

Our advanced online marketing program allows us
to access detailed reports when consumers view
real estate properties online, and we share these

professional tools with each of our clients. You will
receive detailed reports on a regular basis that
give you insight into how well your property is

performing in the market.

© 2014 Move Sales, Inc. - Important: The information in this report is believed reliable but is not
warranted or guaranteed, is general in nature and not based on knowledge of your specific
circumstances, and should be independently verified in concert with your professional advisors.



We proposition our Properties with 
Powerful Global Connections

www.leadingre.com
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Like our page! 
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*Data based on Aiken MLS closed residential sales for Aiken NE, NW, SE, SW & rural areas from 1/1/2013 through 12/31/2013.
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Meybohm’s FINE program is dedicated exclusively to providing the level of service and marketing 
expertise the finest properties deserve.  

19

Fine Luxury Homes

803-702-4090
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Luxury Portfolio International® is the luxury face of Leading Real Es-
tate Companies of the World® the largest global network of premier 
locally branded companies dominated by many of the world’s most 
powerful independent luxury brokerages.

LUXURY homes of $750,000 and up  http://www.luxuryportfolio

20

Luxury Portfolio International®
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